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REXALL PORTFOLIO, ON, AB, BC, MB
The Rexall Portfolio consists of 22 properties (15 single-tenant pharmacies, 6 multi-tenant retail properties and Rexall’s head 
offi ce building), totaling 333,234 square feet of leasable area. The portfolio, situated on a total of approximately 36 acres, 
includes a strong mix of retail locations across Canada with ten properties located in Ontario, seven in Alberta, three in British 
Columbia and two in Manitoba.

INVESTMENT HIGHLIGHTS

  Economic profi le: Against a backdrop of growing Canadian 
retail sales—expectations are for sales to increase by an 
average 2.7% in 2017—demand for quality retail investment 
properties continues to rise. While an increase in investment 
volume has caused a decrease in yields for quality retail assets, 
rental rates remained stable in the second quarter of the year 
signaling a degree of stability in the retail leasing market. 
Toronto and Vancouver remain the main benefi ciaries of retail 
investment, where prices have been bid up highest. 

  Portfolio details: Approximately 84% of the portfolio’s 
leasable area is anchored by Rexall, one of Canada’s largest 
pharmaceutical retailers. The portfolio is fully occupied with 
a weighted-average remaining lease term of over 10 years. 
Pharmacies, like grocery stores, are a consumer staple and as 
such they represent one of the most defensive types of retail 
property within the real estate sector. This asset class is also 
the most diffi cult to acquire given its appeal to investors; 
typically it has a low-vacancy, high-covenant tenancy and is 
resistant to economic downturns. Other tenants in the portfolio 
include smaller, local retailers, medical clinics and an RBC 
branch. The buildings in the portfolio vary in age, with the fi rst 
development completed in 1951 and the most recent in 2015. 

  Financial strength: The Rexall Portfolio will be acquired for 
approximately $165.8 million ($498 per square foot), funded with 
60% equity and 40% debt, through the assumption of existing 
fi rst mortgages and a short-term bridge loan. Rexall, the primary 
tenant, operates in the highly attractive pharmaceutical segment of 
the healthcare industry. Rexall’s parent company is an investment-
grade tenant with a market capitalization of approximately US$30 
billion. Most of the Rexall locations produce strong sales and will 
likely remain in the portfolio for the long term, generating solid 
returns due to contractual in-place rent escalations. Additional 
value may be added to the portfolio by expansion onto excess 
land, the potential to build high-rise residential properties on two 
sites, and the strategic sales of select properties in future.

Portfolio Update
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YORK CORPORATE CENTRE, RICHMOND HILL, ONTARIO
York Corporate Centre is a 181,328 square foot mixed-use offi ce and retail complex in an established commercial area in 
Markham, ON. The site is directly adjacent to Highway 7 with convenient access to highways 404 and 407, as well as to 
public transportation. 

INVESTMENT HIGHLIGHTS

  Economic profi le: Markham and Richmond Hill are among 
the fastest growing municipalities in Ontario. Identifi ed by the 
province of Ontario and York Region as a growth municipality, 
Markham is required to plan for a population of approximately 
422,000 by 2031. This represents signifi cant growth over 
the next two decades. York Corporate Centre, specifi cally 
100 York Blvd, falls within the Greater Toronto Area (GTA) 
‘North Suburban’ offi ce market, which has a supply of 
14 million square feet. There is a strong appetite for well-
located and affordable suburban offi ce space in the GTA, and 
the GTA North typically commands higher rents and has lower 
vacancy rates than the GTA East and West suburban offi ce 
markets. These markets have been a destination primarily 
for cost-conscious offi ce users who prefer not to pay higher 
downtown rents. In recent years, many head offi ces have 
relocated downtown to take advantage of the demand by young 
employees to work close to where they live, but as vacancy 
rates in downtown Toronto are at historical lows, the lack of 
availability and associated costs may once again result in users 
considering suburban offi ce markets. Improvements to public 
transportation and alternatives, such as Uber, have made this 
more attractive. 

  Property details: York Corporate Centre consists of one 
six-storey offi ce building comprising 101,716 square feet of 
leasable area, and four retail buildings totaling 79,612 square 
feet, on 6.6 acres of land. The campus was built in phases 
in the mid-to-late 1980s and offers a strong presence and 
prestigious corporate address. It is northwest of Highway 7 
and the Highway 404/407 interchange with excellent access 
to the 400 series of highways and good access to Pearson 
International Airport and downtown Toronto. The Centre 
is surrounded primarily by offi ce and industrial parks and 
offers one of the best clusters of food-focused amenities in 
the area. It complements the portfolio’s existing 50% interest 
in the Allstate Corporate Centre, located directly east across 
Highway 404. The York Corporate Centre is 87% leased to 
a combination of offi ce and retail tenants, with a weighted 
average base rent of $16-$17 per square foot and a weighted-
average remaining lease term of almost six years.

  Financial strength: At a purchase price of $32.6 million, 
the portfolio’s 100% interest in the Centre is being acquired 
at below-replacement cost at approximately $185 per square 
foot. It is effectively being acquired on an all-equity basis and 
will be pledged as collateral for the portfolio’s operating loan.

Portfolio Update



This material, including any attachments, is provided to you for your informational purposes only and is considered private and confi dential. 
This material is intended for the use of the recipient only and no matter contained herein may be used, disseminated, distributed, reproduced or 
copied by any means, in whole or in part without express prior written consent of CC&L Private Capital. Certain information contained herein is based 
on information obtained from third-party sources that CC&L Private Capital considers to be reliable. While we consider such information to be reliable, 
CC&L Private Capital makes no representation as to, and accepts no responsibility for, the accuracy, fairness or completeness of such information 
produced by third parties and contained herein. Past performance is not a guide to future performance, future returns are not guaranteed, and a 
loss of capital may occur. All opinions, estimates and projections contained in this material constitute CC&L Private Capital’s judgment as of the 
date of this material, are subject to change without notice. This material has been prepared without regard to the particular individual fi nancial 
circumstances and objectives of persons who receive it and nothing in this material constitutes legal, accounting, tax or individually tailored 
investment advice. As such, as you consider this material, you should consult with independent professionals in those areas regarding your individual 
circumstances. This information is not an offer to sell or a solicitation of an offer to buy any securities and is not to be used as a sales communication.
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